Security Sales Engineer — Southern California

My client is a FAST growing provider of IT Security products and services. They are looking for an
experienced Security Sales Engineer to join their growing team of sales and sales engineer professionals.
Although this position is for Southern CA they also have similar openings in Chicago, Dallas and NYC. It is
a great time to join this growing but established company.

Sales Engineer Responsibilities

w Sales Engineer team member who will help drive the sales of our products and services while

developing relationships and partnerships with our customers

w Serve as the technical expert on the sales team

Qualify opportunities from a technical perspective

w Perform needs analysis for qualified sales opportunities. Help to create technical requirements

documentation for the implementation and integration of our products into customer
environments.

w Attend customers and prospects meetings and respond to customers' technology-related
guestions, assess customers' needs, and make recommendations on the best product
configuration/integration.

Track and record technical sales activity

Produce and/or deliver customer specific demonstrations and technical presentations

Assist as required to develop technical sections of proposals and answers to RFXs

Develop whitepapers, tech notes, and other high-level technical documentation as required

Interface closely with Product Management and Engineering and provide feedback on
competitive trends, market shifts, and customers' needs to ensure that company continues
to produce products and services that match the changing market.

Provide expert-level guidance on proper use and deployment of companies products

w Participate in "Proof of Concept", "Pilots" and "Evaluation™ activities that involve the

installation, customization and testing of companies products

w Drive product and feature beta testing process at customer sites.
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Qualifications:

6+ years-related industry experience.

Must have Checkpoint, Sourcefire or ISS product experience.

BS EE/CS or equivalent experience

Pre-Sales experience highly desired.

Relevant experience with direct competitor solutions is desirable.

Strong knowledge of common networking/security protocols and applications such as TCP/IP,
HTTP, HTTPS, SMTP, FTP, DNS, NFS
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w Strong knowledge of network security, network design principles, and network technologies
that includes; OSI model, routing (ospf, bgp), switching, vlans, vrrp

w Experience with the linux operating system and linux based applications

Excellent troubleshooting and problem solving skills

w Flexibility with travel
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Please Contact:

Adam Cochran, Principal
Williams Tison LLC

Phone: 703.263.1670
Adam@williamstison.com



